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December 8, 2014          
 
 
Re: Wholesale Pricing Model for Beverage Alcohol in BC  
 
On November 19th a teleconference briefing was held by Mr. R Blain Lawson, General Manager of 
the BCLDB. This briefing announced updates to the Wholesale Pricing Model and confirmed its 
introduction will be April 1, 2015.  
 
After testing the model (based on the proposed rates and mark-up schedule) with a variety of liquor 
products at various price points and adding a range of standard retail markups, our conclusion 
(and the concern of our membership as a whole) is that the retail shelf prices will increase 
dramatically for consumers, especially for products over $20.  
 
Furthermore, as the value of products increases, the affect amplifies. Our estimation is that 
resultant wholesale prices generated from the new wholesale pricing formula will not provide 
enough room for retailers to maintain reasonable margins while maintaining shelf prices.   
 
Higher prices will increase already-high liquor costs paid by restaurants and bars, which will 
negatively affect consumers and tourism spending. It may exacerbate the growing trend of BC 
shoppers purchasing liquor products in Alberta or Washington State. We believe retailers will be 
forced to increase shelf prices and defer to lesser-quality products to maintain profitability. On a 
broad scale, we believe this will generate a widespread outcry from consumers that could resonate 
at the political level. This could close businesses and cost jobs. The outcome would be disastrous 
for the growing wine and spirits industry in British Columbia. 
 
British Columbia already harbours a negative reputation for having the highest retail beverage 
alcohol prices in North America. The consequences of even higher prices will be significant, and 
will fundamentally result in lower sales and reduced tax revenue, while negatively impacting small 
business, employment and BC tourism. 
 
It is our belief that the concept of a Wholesale Pricing model, and the development of a fair and 
level playing field for all liquor retailers is a positive step in the comprehensive Liquor Policy 
Review. However it is also our opinion that the Wholesale Pricing formula as proposed on 
November 19 must be revisited in order to establish a more reasonable mark-up structure. 
  ------------------------------------------------------------------------------------------------------------------ 
It is important to note that IVSA members represent nearly $1 billion in revenue to the British 
Columbia economy, representing 110 liquor import and distribution agencies, accounting for over 
$864 million dollars in annual sales or 30% of total BCLDB annual sales. 
 
 


